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Samuel Getz Jewelers
Coral Gables, Fla.
Echevernia Design Group, Coral

bles, Fla

Jewelry has been sold in private salons in Europe fo

centuries. Samuel Getz, a third-generation LS. jeweler,

decided to transplant that concept to South Florida.
The underlying idea was to create a selling environ-
ment that helps clients feel completely at ease, as if
they were sitting in a friend's homi.

To create that setting, Echeverria Design Group

(Coral Gables, Fla.) employed exotic woods, leather

furniture and a subdued earthtone palette throughout

the 2200-square-foot salon, which is subd
areas roughly resemiding a living room, a dini

and a bar, “The intent & to create a ‘soft-sell’ environ-
ment,” says Mario Echeverna, president.

Getz's sumptuous salon is housed in an office
building that's part of the stylish Village of Merrick
Park mixed-use complex in Coral Gables.







